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Item 2.02 - Results of Operations and Financial Condition.

On November 7, 2022, Shift4 Payments, Inc. announced its financial results for the quarter ended September 30, 2022. The full text of the press release issued in connection
with the announcement is furnished as Exhibit 99.1 to this Current Report on Form 8-K.

The information contained in Item 2.02 of this Form 8-K (including Exhibit 99.1 attached hereto) shall not be deemed “filed” for purposes of Section 18 of the Securities
Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise subject to the liabilities of that section, nor shall it be deemed incorporated by reference in any filing
under the Securities Act of 1933, as amended, or the Exchange Act, except as expressly provided by specific reference in such a filing.

Item 9.01 - Financial Statements and Exhibits
(d) The following exhibits are being filed herewith:

Exhibit No. Description
99.1 Press Release issued on November 7, 2022

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)
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Safe Harbor Statement and Forward Looking Information

This presentalion conlains forwardHogking statements within the meaning of the Private Secunties Livgation Refom Act of 1995, W intend- such forwart-looking statements o be covered by the sale harbar provwsions for forward-ooking statements contained in Secion 27A of the
Securlies Act of 1933, as amended and Section 21E of the Securiies Exchange Act of 1834, as amended. ANl statements contained i this presentation thal do nof relate to malters of historical fact should be considered forwardooking statements, including stalements regarding Shifd
Payments, Inc.'s {‘our’, the “Company” or “Shiftd”) expectations regarding new customers; acquisitions and ather transactions, including of our sales partners and their residual streams, and our abibly 1o close said fransaclions on the timeling we expect or at &ll; our plans and agreements
regarding future payment processing commitments: our expectafions with respect to economic tecovery, our stock price; an anficipated financial performance, including our financial cutlook fo fscal year 2022 and future periods. These statements are neither promises nor guarantees, but
Ivolve knawn &nd ukown sk, uncedtainties and olher impartant factors that may cause our achual results, performance or achievements lo be materally diffsrent from any future resulls, performance or achievements expressed o implied by the forwardHogking statements, including,
but not limited to, ihe folowing: the efect of the COVID-19 global pandemic and any varianis of the virus on our business and results of operations; our abilty to diferentiate ourseives from our competitors and compete effectively; our abiliy to anticipate and respond fo changing industry
trends and meschant and consumer needs; our abilty 1o confinue making acquisiions of businesses or assets; our abilty to continus to expand our markel share or expand info new markets; our reliance on third-party vendors o provide products and senvices; our abiity fo infedgrate our
senices and products with operating systems, devices, software and web brawsers; our abilty to maintain merchant and software pariner relafionships and strateqic partnerships; the effects of glbal economic, poliical and ther candidons, including inflafionary pressure and rising interest
ralis, on cansumer, businass and gavemment spending; aur complianca with govemmantal regulation and other lagal obligations, partiulanly related to privacy, data pratecdon and infarmation sacurity, and consumer protaction laws; our abilty to establsh, maintain and enforce affective
fisk menagement policies and procedures; our abilty to profect our systems and data from canfinually evalving cybersecurty risks, securty breaches and other lechnological risks; potential harm caused by software defects, computer viruses and development delays; the eflect of
degradation of the qualty of the products and services we ofier, potential harm caused by increased customer atirtion; potentil ham caused by fraud by merchants or ohers, potential ham caused by damage o our reputation or brands, our abilty to recruit, retain and develop qualiied
personne!; our reliance on a singée o limited number of suppliers: the efiects of seasonality and volatlity on our operating results; the effect of various legal procesdings; our abilfy to raise additional capital to fund our operations; our abilty 1o protect, enfarce and defend our intellectual
property rights; our abiity to establish and maintain affective intemal control aver financial raporing and disclasurs controls and procedures, our compliance with s, regulations and enforcament acthities that affact our industry, cur dapendance on distabutions from Shifid Payments, LLC
10 pay our fawes and expenses, incuding peyments undsr the Tax Receivable Agresment the significant influenoe Rook has over us, including control over decisions thal require the approval of stockholders; and the polential impact of material waalknesses in our intemal conlrol aver
financial reparting. These and oiher important faciors are described in “Caubonary Note Regarding Forward-Looking Statements” and “Risk Factars” in Part I, liem 14, in our Annual Report on Fom 10-KA for the year ended December 31, 2021 and could cause actual results to difler
materielly fram those indicated by the forward4ooking stalements made in (his presentation,. Any such forwardHooking statements represent management's esbmales s of the date of this presentation. While we may elect 1o update such forvard-looking stalements 8t some point in (he
future, we disclaim any obigation to oo 5o, aven f subsaquent avants cause our visws io changa.

Non-GAAP Financial Measures and Key Performance Indicators

We use supplemental measures of our performance which are derived from our consolidated financial information but which are not presented in our consolidated financial statements prepared in accordance with generally accepted
gocounting principles ("GAAP"). These non-GAAP financial measures include; gross revenue less network fees, which includes interchange and assessment fees; adjusted net income; adjusted net income per share; free cash fiow;
gdjusted free cash flow; eamings before interest, income taxes, depreciation, and amortization ("EBITDA’); Adjusted EBITDA; Adjusted EBITDA conversion rale; and Adjusted EBITDA margin. Gross revenue less network fees
represents a key performance metric ihat management uses to measure changes in the mix and value derived from our customer base as we continue to execule our sirategy to expand our reach to serve larger, complex merchants. For
Ihe three and nine months ended September 30, 2021, gross revenue less network feas excludes the impact of the payments to merchants, included in *Gross revenue,” and payments to partners and associated expenses dug to the
T&YS outage, included "Othar costs of sales” in our Consolidated Statements of Oparations for the sama periods. These are nonrecurring payments that occurrad outsida of our day-o-day oparations, and we have excluded them in
order to provide more useful information to investors in the evaluation of our performance period-over period. Adjusted net income represents net income (loss) adjusted for certain non-cash and other nonrecurring items that
management believes are not indicaive of ongoing operations, such as the TSYS outage payments and associated costs, acquisifion, restructuring and integration costs, revaluation of contingent liabilities, change in Tax Receivable
Agreement ("TRA') liability, equity-based compansation expense, and other nonrecurring itams,

Adjusted EBITDA is the primary financial performance measure used by management to evaluate its business and monitar results of operations, Adjusted EBITDA represents EBITDA further adjusted for certain non-cash and other
nonrecurring ftems that management believes are not indicative of ongoing operations, These adjustments include the TSYS outage payments and associaled costs, acquisition, restructuring and inlegration costs, revaluation of
conlingent liabiliies, change in TRA liability, equity-based compensation expense and other nonrecurring items. Free cash flow represents net cash provided by operating activities adjusted for non-discretionary capital expenditures,
Adjusted free cash flow represents free cash flow further adjusted for certain transactions that are not indicative of future operating cash flows, including setilement activity, which represents the change In aur setflement obligation, which
Nuctuated based on volumes and calendar timing, payments and costs associated with the TSYS outage, acquisiion, restructuring and intagration costs, the impact of timing of annual performance bonuses, and other nonrecurring
expenses that are nol indicative of ongoing activites. We believe adjusted free cash flow is useful to measure the funds generated in & given period that are avallable to invest in the business, to repurchase stock and to make strategic
decisions. We believe this supplemental information enhances shareholders' ability to evaluate the Company's performance. The Adjusted EBITDA conversion rale is calculated as Adjusted Free Cash Flow divided by Adjusted EBITDA.
We use non-GAAP financial measures lo supplement financial information presented on & GAAP basis. We beleve that excluding certain items from our GAAP results allows management to better undarstand our consolidaled financial
performance from period to period and better project our future consolidated financial parformance as forecasts are developed at a level of detail different from that used to prepare GAAP-based financial measures. Moreover, we beliave
these non-GAAP financlal measures provide our stakeholders with useful information to help them evaluate our operating results by faciitating an enhanced understanding of our operating performance and enabling them to make more
meaningful penod to period comparisons. There are limitations to the use of the non-GAAP financial measures presented in this presentation. Our non-GAAR financial measures may nat be comparable to similarly tiled measures of
ofhier companies. Other companies, including companies in our industry, may calculate non-GAAP financial measures differently than we do, limiting the usefulness of those measures for comparative purposes. The non-GAAP financial
measures are not meant to be considered as indicators of performance in isolation from or as a substitute for net income (loss) prepared in accordance with GAAP, and should be read only in conjunction with financial information
prasantad on a GAAP basis. Reconciliations of EBITDA and Adjusted EBITDA, gross ravanue less netwark fees, adjusted net income, adjusted net income par share, frea cash fiow and adjustad free cash flow to its most directly
comparable GAAP financial measure are presented at the end of this presentation. We encourage you to review the reconciliations in conjunction with the presentation of the non-GAAP financial measures for each of the periods
presented. In future fiscal periods, we may exclude such items and may incur income and expenses similar to these excluded items. In addition, key parformance indicators include end-to-end payment volume, spread and margin. End-
to-and payment voluma is dafinad as the tatal dollar amount of payments that we daliver for sattiemant on bahalf of our marchants. Includad in end-to-and volume are dollars routed via our intemational paymants platform and altemative
paymant methods, including cryptacurrancy donations, plus valume we routa to one or mare third party marchant acquirers on behalf of strategic entamrise marchant relatianships, translated at the spot prica to U5, dollars. This volume
does not include volume processed through our legacy gateway-only offering, Spread represents the average yield Shiftd earns on the average end-to-and payment volume processed for a glven period after network fees, Spread is
calculated as payments-based revenue less gateway revenue and network fees for a given period divided by the end-lo-end payment volume processed for the similar period. Adjusted EBITDA Margin represents Adjusted EBITDA
divided by gross revenue less network fees,
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Dear Shareholders, NYSE

Throughout our 25 years in business, we have navigated through “dot-com”, the great recession, and a once-in-a-century pandemic. We understand how to
innovate and grow during the best and most challenging of econamic and geopolitical circumstances. | mentioned earlier this year that as uncertain as the road
ahead may be, this is typically when Shiftd performs at our best. We know how to prioritize and focus our resources towards initiatives that ‘move the needle’
and | believe the results from this quarter reflect well on that statement.

We completed another reasonably strong quarter, setting new quarterly records for volume, Gross Profit, Gross Revenue less Network Fees, Net

Income, Adjusted EBITDA, and Adjusted Free Cash Flow. We grew our end-to-end volume, gross profit, and gross revenue less network fees 53%, 118%, and
33%, respectively. We generated 546.4 million of net income, up from a net loss of ($13.8) million a year ago, and grew our Adjusted EBITDA 53% for the
guarter while expanding our Adjusted EBITDA margins considerably. | am especially proud of this performance as it underscores our ability to make
investments in our growth initiatives, such as international expansion and launching new products like SkyTab —while also executing in our core business in the
face of what could be a deteriorating economy. With a large base of existing customers and a distinct right-to-win in several verticals, we have positioned the
company to differentiate, take share and grow even if there is an eventual slowdown in consumer spending.

During the third quarter, our end-to-end volume was 520.6 billion, up 53% year over year, and up 349% from 2019 levels. In addition to consistent net new

wins, this quarter benefited from a greater contribution of volume from our new verticals, including Sports & Entertainment, Gaming and Sexy Tech.
Additionally, we were able to renew several enterprise gateway customers under more favorable economic terms consistent with our previously announced

‘gateway sunset strategy’. We also signed, closed and integrated our first international acquisition which we believe substantially enhances our ability to
attract and integrate new customers in line with our global expansion strategy. While the economic contribution was de minimis to the quarter, the feature

enhancements are quite impressive and | encourage you all to visit dev.shift4.com to try them out. Qur previously signed acquisition of Finaro is on track to
close by Q1 2023 pending regulatory approval.

Throughout the quarter we have been quite busy:

+  High growth core: In addition to signing many notable hotels and restaurants, we fully released our next generation restaurant product SkyTab POS. As a
component of this initiative, we insourced several of our best distribution partners located in key markets. As a result, we are now able to go to market
with equal strength in both ‘direct sales’ and through third-party dealers. The result is greater control over the customer experience and significantly

reduced expenses driving superior unit economics. Overall, we anticipate a steady increase in new customer production,
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Gateway conversions: The previously announced gateway sunset program continues to deliver favorable results. While we remain early in this multi-year NYSE

initiative, we have already pulled forward volume that we otherwise may not have achieved, as well as renewed agreements with several enterprise

customers on economic terms equivalent to our E2E offering. This initiative is still in the early innings with a considerable pool of gateway volume that will

drive growth for years into the future.

New verticals: As mentioned above, all of our new verticals have continued to ramp throughout the quarter. This includes record volume contribution
from our Sports & Entertainment and Gaming solutions as well as our strategic customer relationships.

MBA: The quarter was spent preparing for the closing of the previously announced Finaro acquisition, as well as signing and closing on the acquisition of a
European PSP that brings advanced anti-fraud, BI and recurring billing functionality. Our pipeline of opportunities remains robust as we continue to
execute on our global expansion priorities alongside other accelerants to our growth and product strategy.

Talent: We've leveraged our advantages above to add great talent at a time when many in our industry are downsizing. Notably, we welcomed Nancy
Disman as CFO and created a new Transformation division. | fully expect us to continue to responsibly add talent to meet the demand for our services.

| attribute our performance this quarter to well-executed organic initiatives, like SkyTab POS and our gateway sunset program, as well as disciplined
investments in new verticals that moderate the typical seasonality that would have been expected in our high growth core. We continue to deliver on the
expectations established during our 2021 Investor Day and as a result we are raising 2022 volume, Gross Revenue less Network Fees, Adjusted EBITDA,
Adjusted FCF outlook and reaffirming our mid-term outlook. We will expand upon this letter during our earnings call and our 2022 SkyTab Showcase and
Business Update event.

Like last quarter, | would like to thank the Shift4 team for working tirelessly to deliver such impressive results. We are growing very quickly, and change is never
gasy. The team has leaned in to the ‘Shiftd Way' established last year and the results are quite apparent. We will never stop looking to improve as we embrace
the challenge and endeavor to illuminate the world through connected commerce. On that note, | always welcome ideas, business opportunities, areas of
improvement and general feedback from our investors. Please don't hesitate to contact me directly.

§£—

Jared Isaacman

jared@shiftd.com




Q3| Quarterly Highlights & Financial Metrics

+53% YoY +118% YoY

+ End-to-end payment volume ! of $20.6 billion
during 03 2022, up 53% from Q3 2021,

+ Gross revenue of $547.3 million, up 45% from
032021,

+ Gross profit ™ of $127.5 million, up 118% from
Q32021

+ Gross revenue less network fees of 51967
million, up 33% from Q3 2021.

+ Netincome for Q3 2022 was 546.4 million. Net
income per class A and C share was 50.78 and
50.57 on a basic and diluted basis, respectively.
Adjusted net income for Q3 2022 was
536.7 million, or 50.44 per class A and C share
on a diluted basis 1.

+ EBITDA of 595.0 million and Adjusted EBITDA of
585.4 million for Q3 2022. Adjusted EBITDA
margins of 43% for Q3 2022.

+33% YoY

$46M +53%

Q3 End-to-End Payment Volume
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03 2022 Outlook

{3 End-to-End Payment Volume

“" Increasing our End-to-End Payment Volume range

&=

$70 Billion $71 Billion

T0

% Gross Revenues Less Network Feel?
Increasing our Gross Revenue Less Network Fees range

$720 Million $725 Million

+36% YoY +37% YoY

@I Gross Revenues (')
" Increasing the low-end of our Gross Revenue range

$1.95 Billion $2.00 Billion

s o

g Adjusted EBITDAGI
%ﬁf Increasing our Adjusted EBITDA range

$275 Million $280 Million

10




03 2022 Outlook

* Year-to-Date (YTD) Net Cash Provided
by Operating Activities was $136 million.

* Adjusted Free Cash Flow conversion
improvement driven by operating leverage
+ benefits from organic initiatives, including
(Gateway Sunset.

* Will continue growing our merchant base
and investing in new vertical expansion.

* Adjusted Free Cash Flow updated to reflect
normalized impact of settlement activity,

$130+ Million

$91 Mili Prior Outlook $100+ Million
illion

B Historic FCF

Normalized

46% Adjusted
for Settlement Activity

FCF Conversion

YTD 2022 Adj FCF 2022 Adj FCF

For Full Year 2022, we are raising our outlook to meet or exceed 46% Adj FCF Conversion®




Q3 2022

SkyTab Showcase &
Shift4 Business Update




Introduction

High Growth Core
SkyTab POS
New Verticals

International Expansion

Capital Allocation, Outlook, Financials
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14 High Growth & Profitable at Scale

$200 Billion+ 500+ 200,000+ 25

3-YEAR CAGR GROWTH RATES
(2019:2022")

a1 Y 33%

E2E VOLUME ) ~ Gross Revenue Less ‘
= Network Fees

170+ 45+

46%

 ADJUSTED EBITDAY

2,100+




@ Scorecard since 2021 Investor Day

3 YEAR CAGR 2022

? (\;f)???cﬂg?)n (2019-2022)* TREND OUTLOOK
u.ifm E2E VOLUME 5% — “|| $70-$71 Billion
% GROSS REVENUE LESS % ? i
GOMEMMUE | gge; % ““ §720-5725 Million
7%, Apa Esiroc MN% — “Il $275-$280 Million

18N

Q3 2022 YoY or Margin

93% 33% 93% 43.4%

E2E VOLUME NET REVENUE ADJ EBITDA ADJ EBITDA MARGINS




A True Integrated Payments Provider at Scale




Powering the Most Recognizable Brands
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{2 CHOICE

BORING

COMPANY

SkyTab POS con be installed at all these verticals

h

- CAESARS
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At IPO
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Creating a
Dominant Global
Payment Platform

@ currenriy processing

. COMING SOON

200,000 45+ 170+




@ Scorecard since 2021 Investor Day

GROWTH STRATEGY (FROM §-1) RESULTS

529% 3-year E2E Volume CAGR (03-2019vs 03-2022) despite delays in new vertical integrations,

Growth in line with mid-term outlook : I !
challenging macro, and geopolitical environment

; e Gateway sunset and SkyTah POS enables us to grow and become more efficient without havin
Unlock substantial opportunity within existing merchant base Y Y 6 6

to add any new customers
Expand into new verticals Added capabilities and signature customers in all new verticals
Continue enhancing our product portfolio with differentiated Adding international payment rails, crypto acceptance & settlement, and consolidated legacy
solutions restaurant software around SkyTab

- In-sourced distribution in key markets, closed on and announced acquisitions to expand
Pursue strategic acquisitions ! s i e iy
internationally and added key capabilities and presence within the non-profit vertical

Monetize the robust data we capture through our Shift4 model Lighthouse and Marketplace provide significant value, yet to monetize in a meaningful way

Leverage our relationships with global merchants to expand

; : Cross-sell wins already yielding revenue streams from international acquisitions
internationally

QOO

Delivering on our promises and we're still just getting started




High Growth Core




@ High Growth Core: Shift4 Verticals at Time of 2020 IPO

High Growth Core Remains Primary Driver of Our Growth!

Verticals at Time of IPO
N4 - B
oo
|

Restaurants Hotels Specialty Retail

Expansion Since IPO

2P QU S g
1 &€ & §

Sports & :
Travel Sexy Tech Entel:tainment Non-Profits Gaming




High Growth Core: A Consistent and Reliable Performer

High Growth Core (HGC) remains primary driver of our E2E volume
Our volumes are growing >3x faster than the industry
Over 500 mission-critical software

CAGR" integrations: 85+ new software integrations
Total Volurme: completed in past 9 months.
45%
Visa:
12% De-emphasizing gateway-only connections to
" y remove unnecessary parts while capturing greater
. I I share of transaction economics,
018 019 01 wnn nn =
l HIGH GROWTH CORE ALLOTHER = TOTAL

Average size of merchant is +210% of 2019 levels.

..while spreads within verticals remain stable
Spreads in restaurants and lodging remain stable reflecting our value proposition

At

.

76 bps
Blended HGC Spread

Q32019 Q32022

Q2201 Q3200 Q4202 Q12022 Grun Q302

=@ (ODGING =@— OTHERHGC == RESTAURANTS
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@ High Growth Core

Combination of SkyTab wins, gateway conversions and net new customers

Cocoa Beach Pier

Shiftd will power commerce for the numerous restaurants,
biars and retail stores lacated on this historic 800-foot pler on
Flarida's Space Coast,

Shiftd will process payments for aver 100 restaurant locatians
across the country operated by Pappas Restaurants, including
nearly a dozen different brands.

Shawnee Inn & Golf Resort

Nestled along the scenic Delaware River, the Shawnes Inn features
3 wide variety of accommadations a5 well as a champianship golf
course, oi-site dining, and meeting and event space.

o Denotes SkyTab Win

Kahala Resort

Shift4 will power payments for Honeluly's premier luxury
resort, set on a secluded beach just minutes from the world-
class shapping and entertainment of Walkiki.

This rapidly expanding fast-casual pizza chain Is utilizing SkyTab
POS to streamline their operations and pawer their ambitious
growth plans across the LS,

Anaheim Hotel

Shiftd will process payments for this AA& Three-Diamond
resort situated directly across from Disneyland® Resort that
was awarded TripAdvisar's Best of the Best.

2




@ Gateway Sunset Initiative \\‘ @‘M‘

RETREAT

Battleplan

...... — Sunset legacy connections and free up operational resources
/) o o
'\-;g | Properly monetize existing relationships

ek o .
TE Accelerate migration to end-to-end offering

Early Results

+ Eliminated several hundred operational tasks per month
+ Targeted volume on our oldest connections for sunsetting
+ Accelerated merchant conversions

+ Established multiple strategic enterprise relationships on
economic terms comparable to our E2E offering

GEYSERVILLE INN




SkyTah POS




3.2 Next-Generation Restaurant POS Platform

TN

crypto.com
ARENA

SHONEYS

SKYTAB

BY SHIFT®
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@ Launch of SkyTab

Untouchable
Value Proposition

* Shift4 owns the entire ecosystem
* Modern cloud-based tech stack
* State of the art mobile hardware

* Robust feature set with continuous deployment
of new functionality

* Disruptive pricing

* Free Loyalty, Marketplace, and Online Ordering
modules

* Qut-of-the-box single vendor offering

* World class team of experts providing local
installation & support




@ SkyTab Opportunity

We can grow revenue and margins... without adding a single new customer

Convert Software
Only Customers

Upgrade Legacy

Software Customers
Migrate Existing
Saa$ Customers

BENEFITS BENEFITS BENEFITS

+ Stickier Customers » Stickier Customers » Stickier Customers

+ Organization Efficiency + Organization Efficiency « Organization Efficiency

* Increased Brand Awareness * Increased Brand Awareness * Increased Brand Awareness

+ Incremental Saa$ Revenue * Incrementol SaaS Revenue
+ Payments Revenue

i




AS OF Q2: 100% THIRD PARTY DISTRIBUTION

3.5 SkyTab Distribution Strategy

[Sitouch/

restaurant\
manager

Fatarepgs "/ SKYTAD

HARBORTOUCH

THIRD PARTY DISTRIBUTION

. DIRECT DISTRIBUTION
i




@ SkyTab Unit Economics

Distribution insourcing increases our best-in-class payback periods even while enhancing our
disruptive value prop

Typical Gross Profit/Merchant Typical Customer Acquisition Cost(CAC) Typical Payback Period
0 5
(6% 6
o ong
AV g
X
Pre-SkyTab/Insourcing  Post-SkyTab/Insourcing Pre-SkyTab/Insourcing  Post-SkyTab/Insourcing Pre-SkyTab/Insourcing  Post-SkyTab/Insourcing

* Elimination of ~40% net residual payment + Disruptive offer of free hardware
to distribution partners + Advantaged sales and marketing expense

+ Addition of SaaS revenue from SkyTab vs. competitors due to experienced in-
offering house distribution force

Gross profit enhancement due to: CAC a function of: Industry-leading payback periods
o ° » <{ year payback period, even when fully
burdened with CAC and sales/marketing
expense

Improved Profitability | Enhanced Value Prop | Unmatched Unit Economics




@ SkyTab KPI's

3,900 INSTALLS 1,000+ SOLD

BETAPERIOD  SKYTAB LAUNCH {

AUGUST2022  SEPTEMBER 2022

1,000+

Merchants Sold Since Launch




New Verticals




0 Sports & Entertainment Update

«» [ 2z J
17 120+

Stadiums Stadiums

Significant Run-Way to Penetrate Additional Major League Sport Teams

Added Theme Parks & Other Venues

+ Music venues (Chicago Symphony Orchestra)
+ Largest theme park in the U.S.

BUMP

A DIVIBION OF CBN

Added In-Venue Gaming
* Launching With first 2 Clients

Added Ticketing

* SeatGeek: Integration completed, installs starting in November ééﬂ PACIOLAN GEitC\\';l),-’

* Paciolan
+ Gateway Ticketing: Zoos & Aquariums
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TEXANS

o Los Angeles Football Club

@ Q3 Sports & Entertainment Wins

Powering payments through POS, mobile ordering, and more

University of Colorado

Shiftd s powering commerce for Colorado Buffaloes fans
with VenueNext POS and mobile wallet technology as
well as payment processing,

Major League Soccer's LAFC will process payments through
SkyTab POS and VenueNext technalogy, and 5hiftd will also
process all parking fransactions at the stadium,

Shiftd will deliver an enhanced fan experience at Jack Trice
Stadium with SkyTab PS in addition to VenueNext mobile
ordering and mobile wallet.

The Chicago Symphony Orchestra is consistently halled as one
of the greatest orchestras in the world and is now utilizing
SkyTab POS for all of the venue's concessions.

Villanova University

Shiftd is powering payments for all cancessions al California
Memorial Stadium using Vanuaext tachnolagy, including

PQS, mobile ordering, and mobile wallet,

Shiftd will process payments for all concessions at Vilanova
Stadium thraugh VenueNaxt technology, including POS,

mobile ordering, and mobile wallet,

o Denotes SkyTab Win 1




4.3 SkyTab POS: The New Standard in POS for S&E Venues
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@ Non-Profit Update

Signed Currently Serve
St. Jude Children's Over 2,000
Research Hospital Non-Profit Customers

Added 650+ Charitable Organizations to Our Platform

Client Base Donation Volume

[ [
Sept 22 va Sept 21 Sept ‘22 vs 'Sept 21 . )
ept ‘22 vs Sep ept 22 vs ‘Sep \S\\i\ et I.\I I“I

N\\\\
9 \_If'_l l"““. |
>300% Cross-Sell Opportunity: $50bn National ‘.
Galleryof Art

Subscription Fees  New Integrations
Sept 22 vs Sept 21 Sept'22 vs Sept '

ANTA
/€
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INTERRATIONAL  <{}-

AMNESTY ﬁ

|
ATL Hne!
ol

US Annual Donation TAM: $450bn

+ Thousands More




@ Gaming Update

D P
8 21

Gaming State & Tribal
Licenses Licenses or Waivers

Volume up >3xin 3Qvs 2Q

@ Adding integration to Marker Trax, a digital casino marker technology company.

@ Additional integrations underway positioning us well heading into 2023, including a
large multi-state lottery courier service.

@ Expanding international capabilities affords cross-sell opportunities and incremental
volumes.




@ Travel & Leisure Update

2021

1 Customer
0 Integrations

4 Customers
3 Integrations
Several Others in Negotiation

@ Expected volume contribution to begin during 4" quarter

a"egquént KIWI - COM G erocG




@ Sexy Tech Update

Secured First Massive Volume
Strategic Client Ramp 2 Half
Driving International Expansion Strategy

ADDED:

BORING "2 Fancpice |
ORING % Fanatics TIME

@ Attracting global brands and extending our payment rails

Acquired international PSP to accelerate integration, risk management,
recurring billing and business intelligence for sophisticated global customers




@ Taking Our eCommerce Capabilities to the Next Level

Our brand new online payments platform delivers a best-in-class eCommerce experience

Flexible Options
for Every Payment
Scenario

@ One-time transactions for traditional eCommerce sales

@ Recurring payments and subscriptions, including free trials and
pre-set discount periods

@ Mixed billing capabilities for businesses with both one-time fees
and subscription costs

@ Variable billing for pay-per-use or pay-per-seat business models

Frictionless
Checkout to Drive
Sales

@ Customizable checkout form easily embedded right on the product
page

O Simple, on-page, mobile-friendly Ul to complete the entire
transaction

@ One-click checkout, allowing customers to save their payment info
for return visits

() 24 languages, 160+ currencies, and all major card types supported

dev.shiftd.com




@ Taking Our eCommerce Capabilities to the Next Level

Our brand new online payments platform delivers a best-in-class eCommerce experience

Smart Anti-Fraud Complete Payment

Solutions to Ecosystem for

Minimize Chargebacks Developers by Developers

O Real-time fraud prevention with up-to-date overview of alerts @ Powerful and customizable API to handle any type of
and nofifications integration

@ Detects and prevents fraud with machine leaming, tokenization, @ Robust developer tools, from reliable SDKs to extensive
and other best-in-class tools documentation and resources

@ Fights fraud by blacklisting suspicious customers, using custom @ Sandbox mode to test the API and the entire payment process
rules and parameters from the customer's perspective

@ Delayed capture functionality lets merchants freeze funds on a @ Stability for accepting and managing mass-volume
customer's card for validation transactions without interruptions

dev.shiftd.com




@ Investments Paying Off

Volume Contribution from New Verticals Ramping

Q3 New Verticals Volume >4x Q1
‘59\ STRATEGIC CUSTOMER
% Adding subscribers & expanding globally
Yy 4 ﬁ STADIUMS
=% Fall football season
¢ __i GAMING
: ] Adding states
() NON-PROFITS
7 Year-end donation season
Q1 Q2 Q3

% ALLEGIANT AIRLINES

Not yet contributing volume, expected to
New Verticals E2E Volume Ramp contrioute in Q4

e,

Q3 Volumes Q1 Levels




@ Expanding TAM: We Are Just Getting Started!

Over
$3.5 Trillion
®
%
74
~ L ’/\I
LY &
G
Over (N
1.0 Trillion e
Shift4 2022
end fo end
volume
]
TAM ot IPO Stadiums & Us. Online Non Profits Airline Broadband European Total TAM
Entertainment  eCommerce Gaming /Charlfles Bookings /Internet eCommerce

Grown TAM by since IPO through both organic and inorganic strategies




International
Expansion




Strategic Priorities

Organic Expansion Initiative - Signed and Closed European PSP
Canada + Added extensive feature capabilities
« Supports signature customer expansion to attract and support sexy tech/
Nearly 100% of + Substantial cross sell of high growth core eCommerce/recuring billing customers
revenue and volume and gateway only customers + Already integrated into Finaro
derived from USA + New market for SkyTab FOS + Cross sell betwean Finaro and Shift4 USA

MARCH 2022 SUMMER 2022 SUMMER 2022 OCTOBER 2022
Announced Finaro Organic Expansion Initiative -
(set to close in 4" quarter) Caribbean

» Follows through on our commitment to go
global, providing a best-in-class technology
platform with modern, scalable architacture

+ Supports signature customer expansion

» Smaller cross sell of gateway only
Customers

and valuable R&D talent
« Cross sell with Shiftd USA » Possible market for SkyTab POS
NAYEX B &-

& @ i

Profitably follow signature Bring capabilies that made Shift4 successful Cross sell customers

customers all over the world in USA - restaurant, stadium, hotel products between markets
and integrations in those markets




Capital Allocation,
Outlook, & Financials




@ Capital Allocation & Results

4.6X Growth in Annualized R&D Spend

$720 Million
B Cash
$191 B Equity 546 Million
§529 $200 Million
M&A Growth Share Repurchases 2019 TTMas of Q32022
Capital Deployed Since IPO Research & Development
+ §520M in growth capital deployed » Launch of SkyTab POS

» $200M in opportunistic share repurchases » Enhancements to VenueNext

* Capability enhancements in: + "Always on" Processing
+ eCommerce » Command Center:
Enterprise deployment & monitoring

+ Commerce Engine:
Simplified deployment for SMBs

+ Sports & Entertainment

* International
+ Localized Sales & Service

B Revenue” $720-$725
B Adj. EBITDAY Million
§275- 5280
§306 Million Million
. §104 Million .
2019 2022 Guidance

e Results

2.4x

REVENUE GROWTH

2.7x

GROWTH IN PROFITABILITY

$130M+

2022 EXPECTED ADJUSTED FCF




% Change in 2023 Consensus Revenue!": FOUR vs Peer Group

November 2021 Analyst Day vs Today’
20%

16%
6
1 I
-
T
% -5 AVERAGE (-7%)
-9
-15%

a0y 9% 9% 9

PSFE  PYPL  SHOP  ADYEN NUVEl GPN  LSPD FIS MA v FISV SQ  FOUR , TOST

FOUR's 2023 Consensus Revenue!' estimate increased 16% since Nov 2021

(vs 7% avg peer decline)




% Change in 2023 Consensus Adjusted EBITDA(": FOUR vs Peer Group
November 2021 Analyst Day vs Today’

14%

1%

"R B R
-6% :
-10% -8%
22 =% AVERAGE (-32%)
i~ 344

-32%
-39%
-91%
-122%

LSPD  SHOP 5Q PSFE  PYPL  ADYEN  NUVEI FIS GPN MA v FISV | FOUR

FOUR's 2023 consensus Adjusted EBITDA!") estimate increased 14% since Nov 2021

(vs 32% avg peer decline)




% Change in 2023 Consensus FCF!': FOUR vs Peer Group
November 2021 Analyst Day vs Today’

24%

--_e
IIIII-G%-G%'”

-26 -259, =21% -20% -19%
[ | i AVERAGE (-36%)

-136%  -55%
~143%

LSPD  SHOP  PSFE  PYPL SQ GPN FIS  ADYEN NUVEl  FISV v MA FOUR

FOUR's 2023 consensus FCF!") estimate increased 24% since Nov 2021

(vs 36% avg peer decling)




Consensus Estimates vs Price Targets!"
Shiftd Price Average Target down despite material increase to consensus expectations

SHIFT4 PEER GROUP

Change in Consensus vs Change in Price Target Avg Change in Consensus vs Avg Change in Price Target

(Nov 2021- Today) (Nov 2021 - Today)

23Revenue®™  23EBITDA® FCF® Price Target 23Revenue™ 23 EBITDA® FCF® Price Target

T l
-32% -36%
-49%

FOUR's average price targets down 45% ...despite increased consensus estimates relative to peers

U 24
16% 14

¢t ¢+ 1

=45%




@ 2022 Guidance Updates

o End-to-End Payment Volume

Increasing our End-to-End Payment Volume range

$70 Billion $71 Billion

T0

+50% YoY +52% YoY

Gross Revenues Less Network Fee?
Increasing our Gross Revenue Less Network Fees range

$720 Million $725 Million

+36% YoY +37% YoY

Gross Revenues ()
Increasing the low-end of our Gross Revenue range

$1.95 Billion $2.00 Billion

+40% YoY +44% YoY

o Adjusted EBITDA®
Increasing our Adjusted EBITDA range

$275 Million $280 Million

+65% YoY +67% YoY
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@ Medium Term Outlook

~$160bn ~$3.5bn ~$1.15bn

End-to-End Volume Gross Revenue Gross Revenue Less Network
Feesl®

END-TO-END GROSS REVENUES

PAYMENT VOLUME At least CAGR LESS NETWORK FEES At least
CAGR GROWTH CAGR GROWTH




@ Executing on ESG: Social

9

O
‘)

=

Living the Shiftd Way

GLOBAL ENGAGEMENT
OCTOBER
Donated $500K to the Edward Charles Foundation to fund "Starlink for Schools™

* Increases internet connectivity for 40,000 students in Brazil and Chile fo enable
aceess to information in isolated schools across these regions

COMMUNITY ENGAGEMENT

OCTOBER
Shift4Cares Week: PA, NC, NV, Lithuania, Remate US Outreach

+ Environmental: Clean-up our communities

* Health & Human Services: Charity food drives, humanitarian aid drives
* Education: School programs to include fitness, literacy, after-school care
* Small Business Support; 54,000 donation to local Litlle League team

+ 41% increase in 2022 Volunteer Time-Off during S4Cares week; 1,555 VTO used Q1-Q3, 2022

NOVEMBER

Small Business Saturday and Giving Tuesday initiatives underway to ‘Give Where We Live'

EMPLOYEE ENGAGEMENT

* Launched annual DE&I survey to grow belonging and live our values of ownership, excellence,

and frust
* Grew ShiftdCares Ambassadors to include remote population of our company

LN
L Yo,
[

-
R R

53




@ Stock Based Compensation

Share Dilution Components
84.5 Million  r----------- .

! Tolal cumulative

78.0 Million

I
[0 shaedidon |
C) owrtepst | -5.2% Share Buybacks
| MYeas=Bh !

Ongoing Compensation - 2.4%
Primary lssuance - 2.6%
Acquisitions - 1.9%

4Shares Program I 0.8%

Sharesat PO Current Number of Shares IPO Employee Recognition _ 5.9%

(2020) (September 2022)

Dilution from ongoing share-based compensation averaging 1.2% per annum
going p ging p
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Condensed Consolidated "
Balance Sheets

September 30,2002 December 31, 2021

Cash and cash equivalents H 617§ 11815
Accounts receivable, net of allowance for doubtful accounts of §14.7 in 2022 [$8.0in 2021) 2622 058
Inventary 53 i3
Prepald expenses and other curmant assets 199 121
Total currant assats 960.7 14536
Noncurrent assets
Goodwill m3 5317
Other Intangible assats, net 5617 1885
Capitalized acquisition costs, net 62 EEh
Fquipment for lease, net 70,5 584
Property, plant and equipment, net Ha 184
fight of use assets 167 185
Ivestments in securities 320 305
Other noncurrent assets 102 19
Total noncurrent assets 1,525.0 B83.0
Total assets § 24857 § 2,326
LIABILITIES AND STOCKHOLDERS' EQUITY
Current liabilities
Accounts payable § 171 5 1211
Accruad axpenses and other currant liabilities 85 29
Defarred reuenue ni 150
Current lease liabilities 46 48
Total current liabilitles 86 1833
Noneurrent labilities
Long-term debit 17398 17385
Deferred tax liability 93 03
Noncusrent lease llabillties 159 L]
Other noncurrent liabllities 13 24
Total noncurrent liabilities 17763 1158
Total liabilities 20649 19029
Stockholder's equity
Additional paid-ir-cepital B96.0 619.2
Treasury stock - (211}
Accumulated other comprehendive loss (0.7 -
Retained deficit (392.8) (3233
Total stockholders' equity attributable to Shifta Payments, Inc. 3025 s
Noncontralling interasts 1183 1268
Total stockholders' equity 4208 3897
Tatal liabilities and stockholders' equity H 24857 % 13426
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Condensed Consolidated
Statements of Operations

Three Months Ended Nine Months Ended
September 30, 2022 September 30, 2021 September 30, 2022 September 30, 2021

Gross revenue § 54731 § me & 14559 § 9681
Coat of sales (exclusive of depreciation and amartization expense shown
separately below] |41L8) (3134) (1,129.) (1738
Genersland administrative expenses |184) la8.1) |138.5) (153.4)
Revaluation of contingent Habllities 3649 - 2 (0.2}
Depreciation and amortization expense (A (28.9) (15.0) (62.9) (45.9)
Professional fees (10.4) 33) (243) (13.0)
Aduertising and marketing expenses [5.8) (15) (113) (26.1)
Restructuring expenses (04) 1) 02 0.2
Transaction-related expanses - EE L4) i
Incame (loss) from aperations 535 15.6) 64.1 (44.2)
Loss on extinguishment of debt - - 0.2
Intérést income 15 - LR =
Other income, net - 02 03 02
Change in TRA liability (14 = 11 -
Interest expense 183) (74) (24.6) (20.2)
Income (loss) before income tases ale (128 &2 (6d.4)
Incarme tax |provisien) benefit (1.3) (L0} an 41
Met Income (loss) 464 (13.8) 482 (60.3)
Met income (loss) attributable to noncontrolling interests 13 (4.6) 23 (215)
Netincome {loss) attributable to Shift4 Payments, inc. 5 831 4 9.1 § 455§ (38.8)

Basie net income (loss| per share:

(Class A net income (|ss] per share - basic 5 07| 5 0y s [IF:F 072)
Class A wei . ing - baslc 5150288 13592.589 51,404,935 $,0515%
Class € net income (loss) per share - basic § 018§ lo17) § 082 § (0.12)
Class € weghted average common stock ding - basic 1,648,580 6,117,997 4,069,266 1,078,943

Diluted net incame (|oss| per share:

Class A net income (loss) per share - diluted § 051§ o1 § 058§ (0.12]
Class A weighted average comman stock outstanding - diluted 77,801,346 13,592,599 78,479,501 45,251,576
(lass € net Income (loss) per share - diluted H 057§ 017§ 058§ 0.73
Class C welghted average commo stick ding - diluted 1,548,580 11709 4,083,266 2,078,841

(8] Depreciation and amortization expense includes depraciation of equipment undar lease of $8.2 million and 5226 million for the three and nine months ended September 30, 2022,
respectively, and 55.8 million and 5154 million for the three and nine menths ended September 30, 2021, respectively.
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Condensed Consolidated Neationtsnid

September 30,2022 September 30, 2021

Statements of Cash Flows R

OPERATING ACTIVITIES
Mt income (lass) H #2 § (603}
Adjustments o recancile net incame {ioss) to niet cash provided by aperating activities
Depreciation and amortization 1016 68
Amartization of capitalized financing costs B0 41
Lass on extinguishment of debt = 02
Defarred income taxes |44) (43}
Proviston for bad debts 58 03
Ravaluation of contingent llabiltes [EF] 02
Change in TRA liablity 11 -
Equity-based corpensalion expense 14 it
Other noncash items 03 1
Change in operating assets and liabilities (243) (486}
et eash provided by operating acthvities 1359 63
INVESTING ACTIVITIES
Aheguisitions, net of cash acquired (135.2) (54.2}
Acquisition of equipment to be leased [396) (353}
Capitalized software development costs {317) {130}
Residual commission buyouts (268.2) (44}
Rauiiton of property, plant and equipment 68) 63
Investments in securlties (L3) (235}
Net cash used In investing activties [4830) (a7
FINANCING ACTIVITIES
Proceeds from lang-term debt - 6315
Repurchases of Class A comemion stock ta treasury stock (185.9) -
Payments for withholding tax related to vesting of restricted stock units [206) {11an
Defarred financing casts |44] (15.2}
Raepayment of debt - [0:8)
Net cash (used in) provided by financing activities (114) 4967
Effect of euchange rate changes en cash and cash aquivalents (0.3) -
Changa In cash and cash equivalants (552.4) 3603
Cash and cash equivalents
Bagnning of period 12315 9278
Endof perind H M1 4 12881

(a) Capitabized customer acquisition costs have been reclassfied from invasting activities 1o operating activities within "Change In operating assets and labilities”,




Reconciliations of Gross Revenue
to Gross Profit and Gross Profit to
Gross Revenue Less Network Fees

Three Menths Ended

Nine Manths Ended

Septembur 30,2027  Septembar 30,2021  September30, 2022 September 30, 2021
Payments-based revenue § 5000 § 63 5 1354 3 BE76
Subscription and olher reyenuss %] 03 1015 85
GROSS REVENUE 5413 s 14558 L5
Less: network fezs (350.6) (2519) (927 8 (608.4)
Liss: Othar cossts o sabes (euclusivi of dapreciation of aguipment uadar laase| |10} |61.5) (2020} [165.4)
1357 B4 %1 1843
Liss: Dipraciation of aqupment under kase (82} (5.8) 121 (154}
GROSS PROFTT (1) § s 4 6§ wms 4 1783
GROSS PROFTT () § s § 6§ 5§ 17
Add bck: Ceher costs ofsales (8] 610 613 ] 1654
Add back: Depreciation of equipment under laaze B2 58 pri B
Add back: T5¥5 outage payments {C) =. 4 = HE]
GROSS REVENUE LESS NETWIORK FEES § 197 § 1483 § 581 § 3821
() Prisentation of gross prafit has baen changed 1o daduct dapreciation of aquipmant undar lease for all periads prasanted,
(B} 03 2021 meludes ronrecurring payments o partniers associated with the TS autage of 52 3 millian,
(€] 03 2021 includes ronrecurring payments tn merchants associated with the TSYS outage of $22.4 millan
a3zns 3 1 wnn a1 02022 03 m2
Paymants-based revenue H ins § g 8 s 4 ing 4 508.0
Subseription and other reyenuss 1% Fuli] 4 i B3
GROSS REVENUE 1938 il 18 506.7 LUA]
Leas: nerwork fees (1141) {2534 12534 (3241 (3508
Less: Other costs af sabes (exclusive of depreciation of eguipment under lease| 1331 (619 (64.3) (763| {610
46 0l 86 1058 137
Liess: Depreciation of equipment under lease - (641 (701 {74 &
GROSS PROFTT 4] (8} ic) H (13 586 s 76§ wa§ W
GROSS PROFIT 4] 8} ¢} 4 L1 m o i $ L T ]
Add back: Other costs of sales (B} 11 [18] [1¥] 610
Add back: Depreciation of equipment under lease = b4 0 B2
Add back: TSYS cutage payments {C} - 09 - -
GROSS REVENUE LESS NETWIORK FEES § 787 § 153 4 a8 185 § 1567

4] Presentation of gross profi has been chinged o deduct depreriation of equipment under lease for all periads presented

[B] 023 2021 andl 04 2021 inehicle ronrecurring payments to partners associated with the TSYS outage of §2.3 millan and 505 million, respectively.

€03 2021 and 04 2021 inchide nonracirring payments to merchants associated with the TSYS outage of $22.4 milion and $0.7 millon, respectively, and 04 2021 inélides other expanses

Incurred assaciated with the cutage of 0.2 million,




Reconciliation of Net Income
to Non-GAAP Adjusted EBITDA
and Net Income to Non-GAAP

Adjusted Net Income

RECONCILIATION OF NETINCOME (LOSS) TO ADIUSTED EBITDA

Q3 2009 032001 04300 a1 an 1 2002 o3
NET INCOME {LOSS) § (128) § 1138 § IER/I 1y § 10§ 64
Interest expense 128 14 78 79 &4 B3
Interestingame - - - - (L4) 115)
Income tax provision [oenft) 03 10 10 6.2} 1o 12
Dapractation and ameoriization expanse 16.1 354 176 131 28 46
EBITDA § [ 101 04 8 77 4 175§ 50 § 3.0
T5¥S eutage payments and assoclated costs = 351 12 = = =
Aequisition, restructuring and integration costs 16,6 40 % L IE) 130
Revaluation of contingent liabilities - = = (03} = {369)
Change in TRA liability - = - - - 11
Equity-based compensation expense = 66 153 i Y 123
Other nonrecurring items 10 (03 03 18 06 03
ADIUSTED EBITDA § M5 5 558 § a4 M3 3 B5E § 854
RECONCILIATION OF NET INCOME {LOSS) TO ADJUSTED HET INCOME
03 2018 03 2021 4 201 a1 2022 Q2 022 3R
NET INCOME {LOSS) (A) § (128) § (138 § 130 § 132 § 150§ 154
TEYS outage payments and associated costs = 11 12 = = =
Acquisitian, restructuring and integration costs, net of tax 166 40 i3 &1 ) 1o
Rewaluation of contingent lizbilides - - - 103) - (369)
Change In TRA lzbilly - = = - - i
Equity-based compensation axpensa, nat of tay - 13 151 160 L1 112
Other nonrecurring items 10 03] 08 16 10 L]
ADIUSTED NET INCOME {LOSS) [A) § 50 § 06 § 71§ 11§ 18 § 367
(4] 1 2022 includes an income tax benefit from The Giving Block acquisition of approximately $6.4 millian,
RECOMCILIATION OF NET INCOME PER DILUTED SHARE TO ADJUSTED HET INCOME PER SHARE
032001 043021 a1 02 2022 o3
NET INCOME PER DILUTED SHARE H 047 § a7 § 013 § 01§ 057
T5Y3 utage payments snd associated codts 030 001 - - -
Acquisition, restrugturing and ntegration costs 005 0.05 .08 003 0.18
Revaluatian of contingent laziltles - - 0,00} - (0.50)
Change in TRA iability £ - - - ik
Equity-based compensation expense, net of tax 008 1! 018 01 0y
Other nonrecurring ltems 0.00) 001 002 001 001
ADIUSTED NET INCOME PER SHARE § 026 § 008§ 05§ 03§ 044

Adjusted net income per share ler 03 2022 is caleulated using weighted average fully difuted shares of £3.7 million g3 of Saptamber 30, 2022, which includes 4.2 million Class A shares, 25.8 milllon Clats
B shares and 3.6 million Cless C shares, of which the Class B and Clacs C shares are exchangeable/corvertible into shares of Class A common stock. Adjustad net income per chare for 01 2022 includes an
Incame tax henefit from The Glving Black acquisition of approximately 56.4 million ar 80.07 per share,
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Reconciliation of Operating
Cash Flow to Free Cash Flow
and Adjusted Free Cash Flow

Three Months Ended
December  March3l,  June30,  September December March3l,  June30,  September
31,2000 021 021 30,2021 31,2021 2022 wnn 30, 2022
NET CASH PROVIDED BY (USED IN) OPERATING ACTIVITIES (A) $ 14 0§ (1) $ (e § @0 § (33 § 08 § 400 § 65l
Capital Expenditures
Cash paid for purchases of property, plant and equipment 1y 07 (43) 113) (1.9) (1.0} (08) 5.0
Cash paid for capitalized software development costs 27) (3.6) [47) 147) {8.0) (8.0) {123) (114]
Cash paid for equipment to be leased 87) (104) 85) (164) (108) (9.9) {150) (147)
Total Capital Expenditures (136 114.7) {17.) (224) (205) (18.9) (284 (314)
FREE CASH FLOW (122) (218 (18 8.4) (238 119 13 30
Adjustments
Settlernent activity (B] 13 a8 153 12 125 48 108 43
Merchant and partner payments and costs related to TSYS outage - - - o 18 05 - -
Acquisition, restructuring and integration costs 51 160 164 30 4.1 43 12 10.2
Bonus timing and nen-recurring expenses 40 (29) 19 31 101 (3.0) 27) 137}
ADIUSTED FREE CASH FLOW S8 $ 01 0§ 155 § ns § 48 § 185 § 272 5§ M3

() Capitalized customer acquisition costs have been reclassified from investing activities to operating activities for all periods presented. This adjustment had noimpact on Free Cash Flow or
Adjusted Free Cash Flow. See the Company's Annual Report on Form 10-K/A for the year ended December 31, 2021, which will be filed with the SEC on November 8, 2022
B This acjustment reflects changes in our accounts recelvable balances which are typically relieved shortly after quarter-end, Balances are expected to fluctuate based on volume and calendar

timing.




120 03 2022

Reconciliation of Shares G

Class A Shires 41215604 51458312
Class B Shares 8340404 152016
Class  Shares TN 3,650,380
Treasury otk - (26,650
TOTAL SHARES OUTSTANDING - BEGINNING S478.148 90,211,058
ACTVITY
Shares Issued | Restricted Stock Unlts ("RSUs") Vested 43004 2,251,089
Class B Shares Converted 1967 750 -
(Class € Shares Convorted 118125 Bl
TOTAL CLASS A SHARES ISSUED 4,293,004 2,276,114

CLASS A SHARES REPURCHASED INTO TREASURY STOCK DURING THE QUARTER - =

(CLASS A SHARES RETIRED FROM TREASURY STOCK DURING THE QUARTER - 125,850
ENDING BALANCE
Class A Shares 31,508,608 53,006,376
Class B Shates 271650 589,016
Clags € Shares 5,133,890 3526749
Treasury Stotk = =
‘TOTAL SHARES OUTSTANDING - ENDING 22521152 82,482,141
Unvested R3Us - Onetime awards issued at PO 1368826 392 026
Urrvested RSLs - Acquisition-ralated swards 128301 197 584
Urivested RSV - Ongcing compiniatian 26505 6,857
Urvisted AU - Onie-time discrationary awards 4] Ligz gL
Comribuaian from Founder (3] - (551,451
FULLY DILUTED SHARES QUTSTANDING 84,645,884 84,570,168

TwelveMenths  Twelve Wonths

EQUITY-BASED COMPENSATION EXPENSE INCURRED OM: nded 5/30/21  Ended 3/30/22
One-time awards sued at PO 5 Bh 4 195
ABzquisition-related awards T 50
Ungoing compensation 101 14
Ome-time discretionary swands - 1ot

TOTAL EQUITY-BASED COMPENSATION EXPENSE $ 27§ 54

{] I 04 2071, the Company implemanied a ane-time discretionary equity award grogram for non-management emplayees, The Company's Founder and CED, Jared Esaaeman, will fund
half of this program through a contribution of the Founder's Class & and/or Class C shares.







